PERSUASIVE TECHNIQUES 
PERSUASION APPEALS TO THE EMOTIONAL SIDE OF HUMANS.  IT HARNESSES OUR FEARS AND OUR DESIRES.  IT WORKS ON WHAT WE WANT TO HEAR AND WHAT WILL MOTIVATE US TO DO WHAT THE WRITER/SPEAKER WANTS.

“High Schools and Fast Foods”

1. What was the supposed audience for this essay?  Why?

2. Do you think the writer chose specific points for an alternative audience?  When?  Why?

3. What emotions did the writer try to harness?  How?  Find a quote to support both.

4. How did the informal language affect your perceptions of the both the writer and the subject?

5. When is formal language a better choice?  What is the advantage of informal language?

“What’s Wrong With What We Eat”

1. Who is Bittman’s audience?  

2. How does his audience affect how he approaches his subject?

3. What is his thesis?  

4. What techniques does Bittman use to support his thesis persuasively?  Provide at least 5 arguments for his thesis and what emotion each relies on.

5. What advantage does Bittman’s TED talks presentation have over the written essay you read earlier?  

In chart form, compare/ contrast the two pieces in terms of:

a. Purpose

b. Style – How it was written/presented

c. More powerful

d. More persuasive

Assignment: Since these are persuasive pieces, write a letter to ONE of the authors, disagreeing with what he/she said and providing PERSUASIVE reasons why you think he/she is incorrect. Length: at least 300 words.  You will be graded on your use of persuasive techniques and your written expression.  Your opinion is not relevant in this case.  

